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I. ellis 

A system for carrying out an on-line group-buying sale for a featured item, 
which ccrnifhascs: 

5 (a) ata e-commerce server data processing system, said e-commcrce server data 

processing systent including e-commerce server software executable on said e-eommerce 
server data processing system and configured to define the on-line group-buying sale of 
the featured item; and 

(b) a buyer eliW data processing system coupled to said e-commerce server 

1.0 data processing system, saidybuyer client data processing system including client software 
executable on sai< lyer client data processing system and configured to receive a buyer 
input for making an offer in ink on-line group-buying sale of the featured item, and to 
transmit the buyer offer to saidV-commerce server data processing system, said e- 
eornmeree server software- being configured to transmit at least some information 

15 defining the on-line group buying sate us* said buyer client data processing system, said e- 
cornmerce server software further being\x0nf|gured to define a value curve for the 
featured item representing an increasing spm^f^thz featured item as more buyers make 
offers in the on-line group-buying sale, 

2, The system tor carrying out an on-tiKe group-buying sate for a featured 
item of claim 1 in which said e-cornroerce server software is further configured to define 
the on-line group-buying sale as a sale of a telephone calling service, 

3. The system for carrying out an on-line group-lwing sale for a featured 
item of claim 2 in which said c-commerce server software is furtm^r configured to define 
the value curve for the featured item as representing an increasing ntfqiber of free catling 
minutes, 
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4. The system for carrying out an on-line group-buying sale for a featured 
itcrotaC claim t in which said e-commerce server software is further configured to define 
the on-Jine&roup-buying sale as a sale of a rebate for use in purchasing a good or service. 

5 5. The^ystcm for earning out an on-line group-buying sale for a featured 

item of claim 4 in which said client software is further configured to define the value 
curve for the featured item as representing an increasing face value of the rebate. 

6. The system fo\ carrying out an on-line group-buying sale for a featured 
10 item of claim 4 in which said client software is further configured to define the rebate as 
a rebate for use in purchase of anVnomobile. 



u ** 
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7. The system for carrying out an on-line group-buying sale for a featured 
item of claim 1 in which said c-commerce server sqflware is further con figured to define 
the on-line group-buying sale as a sale o^bariji^^tificate of deposit. 

A 

8. JTic system for carrying' out an\6ni(ine group-buying sate for a featured 
item of claim 7 in which said e-cormnercl seryensoWare is further configured to define 
the value curve for the featured item as representing arkincreasing interest rate for the 
bank certi ficate of deposit. 



9. A computer-implemented process for canryh}g out an on-line group-buymg 
sale for a featured item, which includes the steps of: 

(a) defining the on-line group-buying sale of the featured item; 
25 (b) receiving buyer inputs for making offers in the onVline group-buying sale of 

the featured item; and 

(c) increasing the value of the featured item as more buv^rs make offers in the 
on-line group-buying sale. 
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10. The process for carrying out an on-line group-buying sale for a featured 
iternW claim 9 in which the on-line group-buying sale is defined as u sale of a telephone 
calling service. 



5 11. \The process for carrying out an on-line group-buying sale for a featured 

item of claim tQ in which the value of the featured item is increased as more buyers make 
offers by providiiVg an increasing number of free calling minutes, 

12. The process for carrying out an on-line group-buying sale for a featured 
10 item of claim 9 in whickthe on-line group-buying sale is defined as a sale of a rebate for 
use in purchasing a good or service. 



1=15 



13. The process forVarrying out an on-line group-buying sale for a featured 
item of claim 12 additionally comprising the step of: 

(d) defining a value curve fd{ the featured item as representing an increasing face 
value of the rebate. 



14, The process for carrying ou 
item of claim 9 in which the rebate is dei 



ie group-buying sale for a featured 
las a rebate for use in purchase of an 



::20 automobile. 

- * 
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13. The process for carrying out an oivlWNgroup-buying sale for a featured 
item of claim 9 in which the on-line group-buying sa|e is defined as a sale of a bank 
certificate of deposit. 

16. The process for carrying out an on-line group-^buying sale for a featured 
item of claim 15 in which the value of the featured item is increased as more buyers make 
offers by increasing an interest rate for the bank certificate of deposit . 
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17. An article of manufacture, which comprises a computer readable medium 
havinj&torcd therein a computer program carrying out an on-line group-buying sale for a 
featureO\item, the computer program comprising: 

(a) \ a first code segment defining the on-line group-buying sale of the featured 

5 item; 

(b) aWcond code segment for receiving buyer inputs for making offers in the 
on-line group-buying sate of the featured item; and 

(c) a thinPeode segment for increasing the value of the featured item as more 
buyers make offers in the on-line group-buying sale. 



!0 



18. The article oAmanufacture of claim 17 in which the first code segment 
defines the on-line group-buying sale as a safe of a telephone calling service. 



19. The article of manufacture of claim 18 in which the third code segment 
1:i5 increases the value of the featured iOmi ayf^orc buyers make offers by providing an 
p increasing number of free calling minutes^ 

% 

rj 20, The article of mwufacture>Qf^mnn 17 in which in which the first code 

segment defines the on-line group-buying sate as\s&te of a rebate for use in purchasing a 
*f20 good or service. 

23 . The article of manufacture of claim 20 additionally comprising: 
(d) a fourth code segment for defining a value ctyve for the featured item as 
representing an increasing face value of the rebate, 

25 

22, The article of manufacture of claim 21 in which th\ fourth code segment 
defines the rebate as a rebate for use in purchase of an automobile, 
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2% The article of manufacture of claim 1 7 in which the First code segment 
defines thetyi-line group-buying sale as a sale of a bank certificate of deposit. . 

24. The article of manufacture of claim 23 in which the third code segment 
5 increases the value of the featured item as more buyers make offers by increasing an 
interest rate for tire bank certificate of deposit 



10 



:15 



25. A syste^n for carrying out an on-line group-buying sale for a featured item, 
which comprises: 

(a) an e-comirterce server data processing system, said e-conimerce server data 
processing system including e-comrneree server software executable on said e-eommercc 
server data processing system and configured to define the on-line group-buying sale of 
the featured item as a rebate foV purchase of a good or service;, and 

(b) a buyer client data\processing system coupled to said e-commerce server 
data processing system, said buyerVlieni data processing system including client software 
executable on said buyer client data Weeding system and configured to receive a buyer 
input for making an offer in the on^um gro$p-buying sale of the rebate, and to transmit 
the buyer offer to said e-comme/ce seWi data processing system, said e-commerce 
server software being configured tVia*m!nit\at least some information defining the on- 



■ 20 line group buying sale to said buyer ehent dam p 



'4>cc 



g system. 



26. The system for carrying out art oVline group-buying sale for a featured 
item of claim 25 in which said client software is\further configured to define a value 
curve for the featured item representing an increasing\face val ue of the rebate. 

27. The systeml^or carding out an on-line group-buying sale for a featured 
item of claim 25 in which said client software is further configured to define the rebate as 
a rebate for use in purchase of an automobile. 



Application/Control Number: 09/684,403 
Art Unit: *** 



Page 7 



^ p *° A computer-implemented process for carrying out an on-line group-buying 

sale lor a^eatured item, which includes the steps of: 

(a) \ defining the on-line group-buying sale of the featured item as a sale of a 
rebate for use fn purchasing a good or service; 
5 (b) receiving buyer inputs for making offers in the on-line group-buying sale of 

the rebate; and 

(c) changing terms of the rebate sale as more buyers make offers in the on-line 
group-buying sale. 

10 29. The process f<W carrying out an on-line group-buying sale for a featured 

item of claim 28 additionally comprising the step of: 

(d) defining a value cWve for the featured item as representing an increasing 
face value of the rebate. 



;I5 30. The process for carrying out an on-line group-buying sale for a featured 

: item of claim 28 in which the rebateNjs defined as a rebate for use in purchase of an 
; automobile. 

31. An article of manufacture, k$ch ^fcniprises a computer readable medium 
20 having stored therein a computer program carrying out an on-line group-buying sale for a 

featured item., the computer program comprisingN 

(a) a first code segment defining the on-line group-buying sale of the featured 
item as a sale of a rebate for use in purchasing a good\>r service; 

(b) a second code segment for receiving buy inputs for making offers in the 
25 on-line group-buying sale of the rebate; and 

(c) a third code segment for changing terms of tJh^ rebate sale as more buyers 
make offers in the on-line group-buying sale. 

32. The article of manufacture of claim 20 additionally comprising; 
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(d) fourth code segment for defining a value curve for the rebate as 
representing aivincreasing face value of the rebate, 

33. The amcle of manufacture of claim 31 in which the first code segment 
5 defines the rebate as a rebate for use in purchase of an automobile, 

34. A system foi\carrying out; an on-line group-buying sale for a. credit 
instrument, which comprises: 

(a) an e-commerce server data processing system, said e-commerce server data 
10 processing system including e-eomtWce server software executable on said e-commerce 
server data processing system and configured to define the on-line .group-buying sale of 
ri the credit instrument; and 

'ST. 

*f (b) a buyer client data processing system coupled to said e-commerce server 

data processing system, said buyer client data processing system including client software 
i;!5 executable on said buyer client data processing^stem and configured to receive a buyer 
fT* input for making an oiler in the on-line grou|>buyjWUale of the credit instrument, and to 
transmit the buyer offer to said e^commer^e ^rvVN&ta processing system, said e- 
commerce server software being configured to trai&muNit least some information 
defining the on-line group buying sale to said buyer clienndata processing system. 



35. The system tor carrying out an on-line, grouptbuyirtg sale for a credit 
instrument of claim 34 in which said client software is turthericonfigured to define a 
value curve for the credit instrument representing an increasing premium awarded with 
the credit instrument. 



36. The system for carrying out an on-line group-buying sale for a credit 
instrument of claim 34 in which said client software is further configured to define a 
value curve for the credit instrument representing a decreasing interest rate fo\the credit 
instrument as more buyers join the on-line group-buying sale, 
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37\ A computer-implemented process for carrying out an on-Sine group-buying 
sale for a crVedit instrument, which includes the steps of: 

(a) defining the on-line group-buying sale of the credit instrument; 

(b) receiving buyer inputs for making otters in the on-line group-buying sale of 
the credit instrument; and 

(c) changing terms of the credit instrument sale as more buyers make offers in 
the on-line group-buying, sale. 



10 



m 



:15 
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38. The process for carrying out an on-line group-buying sale for a credit 
instrument of claim 37 additionally comprising the step of; 

(d) defining a value curve for the credit instrument representing an increasing 
premium awarded with the credit instrument as more buyers join the on-line group- 
buying sale. 



39. The process for carrying o 
instrument of claim 37 additionally compr^ 

(d) defining a value curve for 
interest rate for the credit instrument as more buye 



pn-line group-buying sale for a credit 
step of; 

instrument representing a decreasing 
in the on-line group-buying sale. 



40. An article of manufacture, which compna 
having stored therein a computer program carrying out 
credit instrument, the computer program comprising: 

(a) a first code sej^ent defining the on-line 
instrument; 

(b) a second code segment for receiving buyer inputs 
on-line group-buying sale of the credit instrument; and 

(c) a third code segment for changing terms of the credit Instrument sale as 
more buyers make offers in the on-line group-buying sale. 




a computer readable medium 
spn-line group-buying sale for a 



buying sale of the credit 
making otters in the 
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4] r T^Th^artic!e of manufacture of claim 40 in which the third code segment 
changes terms of the>r«4it instrument sale by increasing a premium awarded with the 
credit instrument as more buyc&jojn the on-line group-buying sale, 

42, The article of manufacAur^ in which the third code segment 

changes terms of the credit instrument sale by3^€r^^| an interest rate for the credit 
instrument as more buyers join the on-fitts. group-buying sale. 




43, (Currently Amended) A system for carrying out an on-line group-buying sale 
of to item, the s |^ m comprising: 

an c-commercc data processing system configured to provide the on-line groups 
buying sale of an item* the e-commecce dam processing system farther 
ca ^gured to assaciats the sale of thr item associatod with a price curve 
defined by prices of tie item with respect to quantities ef Mi^iiMi4jdfe 
the item am! a value curve defined by values of a son*price attribute of the 
item and the quantities ef associated with the item, wherein thg c- 
comtncTce data processing system is further $onfjgured to increase the 
value of the non-price attribute of the item t s e re asg g as more buyers make 
ofTms in the on-line group-buying sale and wherein fee g-cQ mmeree data 
processing system further .confipnircd to hold constant the pries of the item 
does not change in response to an increase in the quantity of buyer offers; 
a buyer daia processing system coupled to the e-corameree data processing 
system hm! configured to receive buyer offers in the on-line group-buying 



44, (New) The system of claim 43 wherein the price of the item stays constant us the 
quantity of buyer offerJ^icrtases, 
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^ 45, (Previously Presented) The system of claim 43 wherein the non-price attribute 
of the item comprises an interest rate, 

46 , (Previously Presented) The system of claim 43 wherein the hem comprises a 
security interest 

47. (Previously Presented) Tne system of claim 43 wherein the non-price attribute 
of the item comprises benefits associated with rise item. 

48. (Currently Amended) The system of claim 43 wherein the e-commerce data 
processin g system is further configured t& associate the sale of the item tsr fte h o ^ 

with an ignore curve defined by prices of the item with respect to quantities of the item; and 
wherein the buyer data processing system is further configured to exclude a buyer offer from 
the on-line group buying sale responsive to the ignore curve. 

49. (Previously Presented) The system of claim 43 wherein the buyer offer 
comprises m offer to purchase the item at a specific price and a specific- value of the non- 
price attribute of the item. 

50. (Currently Amended) The system of claim 4£ wherein the e>commeree data 
nrocessxnft system ts farther configured to associate the sale of the hern i& further asso ciated 
with m ignore curve defined by values of the non-price attribute of the item and quantities 



Application/Control Number: 09/684,403 
Art Unit: *** 



Page 12 



associated v/ith the items; and wherein the buyer data processing system is further configured 
to cxclujte a buyer offer from the on-line group buying sale responsive to the ignore curve. 

Si . (Currently Amended) A computer-irnplernented process method for carrying 
out an on-line group-buying sale of an item, the proee&s method comprising the steps of: 

providing conducting the on-line group-buying sale of an item, including 
assodarins the sale of the item associated with a piice curve defined by 
prices of the item with respect to quantities of associated with the item and 
a value curve defined by values of a non-price attribute of the item with 
respect to quantities associated with the item -where in the v akte-ojMhe 
non pri< K^£^butoH>fHh^^ in the 

en increase in the quaotsty o f buyer of fer*^ 

receiving buyer offers in the on-line group-buying sale of the item; 

transmitting the buyer offers 10 aa e-eommerce data processing system; and 

deterrainins the value of the non-price attribute of the item in response to buyer 
offers and the value curve including increasing the v alue of the non-price 

attribute of the item increases as more buvcrs make offers in the on-line 

greua*buving sale: and holdin g constant the price of the item in response 

tQ,.aTi.mcT€asejn the Quantity of huver offers , 
52. (Previously Added) The method of claim 51 wherein the price of the item 

stays con^ant a$ the quantity of buyer offers increases, 

53. (Previously Presented) Tht: method of claim 5 1 wherein the non-price 

attribute of the item comprises an interest rate, 
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54. (Previously Presented) The method of claim 51 wherein the item comprises a 
security interest 

55. (Previously Presented) The method of claim 51 wherein the non*price 
attribute of the item comprises benefits associated with the item. 

56. (Currently Ameuded) The method of claim 51 further comprising; 
providing the on-line group buying sale of an item, the sale of the item associated 

with an ignore curve defined by prices of the item with respect to 
quantities associated with the item; and 
excluding a buyer offer from the on-line group buying sale responsive to the 
ignore curve. 

57. (Previously Presented) The method of claim 5 1 wherein the buyer offer 
comprises an offer to purchase the item at a specific price and a specific value of the non- 
price attribute of the item. 

58, (Currently Amended) The method of claim 57 further comprising: 
providing, the on-line group buying sale of an item, the sale of the item associated 

with an ignore curve defined by values of the non-price attribute of the 
item with respect to quantities associated with the item; and 
excluding a buyer offer from the on-line group buying sale responsive to the 
ignore curve. 
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^ 59. (New) A system for carrying out an on-line group-huying sale of a featured item, 
the system comprising: 

an e-commerce data processing syslem configured to provide the on-line group- 
buying sale of a featured item and an incentive item, the sale of the featured 
item and the incentive item associated with a price curve defined by prices of 
the featured item with respect to quantities of the featured item and a value 
curve defined by values of the incentive item with respect to quantities of the 
featured item* wherein the incentive item is provided to a buyer if the buyer 
buys the featured item, and wherein the value of the incentive item increases 
^ ^ as more buyers make offers in the on-line group-buying sale; 

a buyer data processing system coupled to the e-commcrce data processing system 
configured to receive buyer offers in the on-line group-buying sale of the 
featured item, aud to transmit the buyer offers to the e-commerce data 
processing system; and 

a module configured to determine the price of the featured item in the on-line group 
buying sale responsive to buyer offers and the price curve. 

60. (New) The system of claim 59 wherein ihc price of the featured it em stays 
constant as the quantity of buyer offers increases. 

6 1 ; (New) The system of claim 59 wherein the incentive item is unrelated to the 
featured item. 
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1^ 62. (New) The system of claim 59 wherein the value of the incentive item increases 

by comprising additional goods or services to the incentive item. 

63. (New) The system of claim 59 wherein the sale of the item is further associated 
with an ignore curve defined by prices of the featured item with respect to quantities of featured 
items sold; and wherein the buyer data processing system is further configured to exclude a buyer 
offer from the on-line group buying sale responsive to the ignore curve. 

64. (New) The system of claim 59 wherein a buyer offer comprises an offer to 
purchase the featured item at a specific price and a specific value of the incentive item. 

65. (New) The system of claim 64 wherein the sale of the item is .further associated 
with an ignore curve defined by values of the incenti ve item with respect to quantities of the 

^ ^ featured items sold; and wherein the buyer data processing system is further configured to 



A 



exclude a buyer offer from the on -fine group buying sale responsive to the ignore curve. 

66. (New) A method for carrying out an on-line group-buying sale of a featured item, 
the method comprising the steps of: 

providing an on-line group-buying sale for a featured item and an incentive item 
wherein the incentive item is provided to a buyer if the buyer buys the featured 
item; 

specifying for the sale a price curve defined by prices of the featured item with respect 
to quantities of the featured item and a value curve defined by values of the 
incentive item with respect to quantities of the featured item, wherein the 
value of the incentive item increases as more buyers make offers in the on-line 
group-buying sale; 
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receiving buyer offers in the on-line group-buying sale of the featured item; 



transmitting the buyer offers 10 the e-cornrnerce data processing system; and 



determining the non*price value of the incentive item responsive to the buyer 



offers and the value curve. 



67. (New) The method of claim 66 wherein the price of the featured item stays 
constant as the quantity of buyer offers increases. 

68. (New) The method of claim 66 wherein the incentive item is unrelated to the 
featured item, 

69. (New) The method of claim 66 wherein the value of the incentive item increases 
as more buyers make offers in the on-line group-buying sale by adding goods or services to the 

^ incentive item. 



70. (New) The method of claim 66 further comprising: 

specifying an ignore curve defined by a price of the featured item and a quantity of 

featured items sold; and 
excluding a buyer offer from the on-line group buying sale responsive to the ignore 
curve, 

7L (New) The method of claim 66 wherein a buyer offer comprises an offer to 
purchase the featured item at a specific price and a specific value of the incentive item. 

12. (New) The method of claim 7 ! , further composing: 



specifying an ignore curve defined by a value of the incentive and a quantity of 



featured items sold; and 



73. (Currently Amended) A computer-implemented proc e ss method for carrying 



out an on-line grotip-bu^g sale of an item, the process method comprising the steps of: 
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providin g conducting the on-line group-buying sale of an item, the item including 
a price and a non-price attribute^h| ^m t h 6 pn^ 
mor e buy e rs mak e ^fler^n (h^o^ ^ 

receiving buyer offers in the on-line group-buying sale of the item; 
trdasiniiliiig the buyer offers to an t-comraerce data processing system; 
deierrriining the value of the non-price attribute of the item responsive to buyer 

offers including increasing the value of the non-arice axtribute as mor s 

buyers make oflcrs in the on-line ^Qup-huvirt& gale: and 
determining the price of the item responsive to buyer offers including chanftinR 

the once of the item as more bu yers jnake off ers, .ia .thejoiklln^ iaauB 

buying sale . 

74. (deviously Resented) The method of claim 73 further comprising 

$ptxify ing a value curve defined by value of the non-price attribute of the item 

and quantities of the items; and 
determining the value of the non-price attribute responsive to the value curve and 

buyer offers. 

75. (Currently Am ended) The method of claim S 73 wherein the price of the 
item decreases and the value of the inc e n ti ve it em nonrpri.C.e:..Mrj,butc increases as the 
quantity of buyer offers increases. 

76\ (Currently Amended) The method of claim 72 21 wherein the price of the 
item stays constant as the quantity of buyer offers increases. 
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11. (Currently Amended) The method of claim 7& 7J wherein the value of the 
non*price attribute increases 05 the quantity of buyer offers increases. 
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